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Scenario: 

A Networking event, such as a chamber of commerce mixer, where the expectation is to exchange business cards 

and discuss what you do for a living. 

Process: 

Hand your business card to an attendee.  Introduce yourself, “Hello I’m (your name) with (Your Firm).  What 

company are you with?” 

Listen and wait for them to ask what you do. 

Your response: 

“I’m a Financial Advisor specializing in Wealth Management and Retirement Planning, but lately I am spending 

much of my time helping younger people like you prevent having their financial plans derailed by their parents.  

Let me ask you a question.  Do you know if your parents have a long term care insurance policy?  If they don’t, it 

may be too late to get one.  There is a 70% chance they will need care that can range from $30,000 to $97,000 per 

year.  For couples there is a 91% chance that one of them will need care.  Can I send you a link to a short video?  It 

may not apply to you but there is well over a 90% chance that it does.” 

Wait for response. 

“Great.” 

Confirm that the email address on their business card is the one they want the link sent to. 

“Thanks.  I’ll send that tonight” 

Find next person at the event to talk to. 

Sample Email: 

Dear (Prospective Referrer’s name), 

Very nice to meet you at the (Event name).  Below is the link to the short video I mentioned.  Millions of American 

families about to have their financial plans severely altered because of misinformation and wrong assumptions 

about caring for aging parents.  Planning ahead can make a significant difference for you and you parents and 

possibly prevent you from becoming either their caregiver, or financially burdened with expensive senior care.  

Take a moment to view this brief educational video, and then I will call you tomorrow to touch base.  No sales 

pitch I promise.  I just know you will have questions afterward. 

Video link: https://www.aag.com/the-boomer-effect/  


